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CborogHi Bxe Hi B oAHi obnacTi NACLKOI AisNbHOCTI HEMOXIMBO NpUAMaTKH
NpaBuMbHI PILIEHHS, BUKOPUCTOBYKOYM BUKNIOYHO OaratopiyHuMm [OCBig Ta iHTYIUiO
KepiBHUKIB. Lle 06yMOBMNEHO TUM, LLO CyCnifilbCTBO B LINIOMY CTano AyXe CKMagHuMm i
ANHaAMIYHUM, | TOMY BWHMKIIA roctpa HeobXigHICTb 3aByacHO nepegbayaTn WNaxu i
pesynbTaTu LibOro po3BuUTKY.

Taknum YMHOM, LIfIKOM 3aKOHOMIpHE BMpOBaXeHHS iHpOopMaUiNnHUX TEXHOMOrIN B
CUCTEMY MEHEPKMEHTY MignpuemMcTBa, e Ha NepLinin nnaH BUXoAATb iHOopMaUivHI
cucTeMn ynpaeniHHSA, SAKi ABRASAOTb cOB0 CUMBIO3 TEeXHOMOrYHUX iHHOBAaLiM Ta
ynpaBriHCbKMUX SAKOCTEN MeHeOXepa.

KoHkypeHLUis B 6araTbox rany3sx eKOHOMIKM No3Hayuna nepLliopsaHy 3agady ans
GaraTbOX KOMMaHIN - nMiOBULIEHHA SKOCTI 0OCnyroByBaHHA | BCTaAHOBIIEHHS
AOBroCTPOKOBUX B3aEMOBILHOCUH 3 KnieHTamu. B LboMy HanpsiMky Hanbinbw giesum Ta
NEepPCneKTUBHUM iHCTPYMEHTOM € iHpopMauiniHi cuctemmn ctaHgapty CRM (Customer
Relationship Management).

CborogHi Bce GinbLue npoBigHMX cneuianicTiB y cepi iHdpopMauiiHNX TEXHOMOTIN
Ta MeHeXepiB NepPeKoHYTb B PO3LWMPEHHI NOHATTAS «CRM — cuctema». 3Haxoamtbca
Garato niaTBepaxeHb Ha kopucTb Toro, wo CRM-cuctema BXe OaBHO BuiLMia 3a
paMKu nuwle nNporpaMHoOro Npoaykty. HaTtoMicTb Lie NOHATTS Nepepocno B KOHUENUito,
crnpsimoBaHy Ha nobyaoBy CTiMKMX LINOBMX BIAHOCWMH 3 KnieHTamu Ta, 6inbw TOro, -
Bi3Hec-cTpaTerito, WO CrnpsiMoBaHa Ha BUKOPUCTAHHA NepefoBuX YNpaBfliHCbKUX i
iHpOpMaLiNHNX TEXHOMOrIA, 3a [OOMOMOrol AKMX KOMNaHis 3bupae iHdopmauio npo
CBOIX KIIEHTIB Ha BCIX CTadiAX MOro XWTTEBOrO UWMKNY (3anyveHHs, YTpPUMaHHSA) i
BMKOPUCTOBYE B iHTepecax cBOro 6i3Hecy LWNAXoM BMOYAOBYBaHHS B3a€EMOBUTiLHMX
BiAHOCWH .

CyvacHi piweHHa B obnacti CRM possonsoTb nignpuemcrteam ONTUMI3yBaTu
npouec B3aeMOAii 3 KMiEHTaMW, a TakoX CTBOpOBATU €MEKTUBHUIA MeXaHi3M
yrnpaBriHHSA MapKeTUHIOM, Mnpodakamu i cepBicOM. AK pesynbTaT, KOMMNaHia MoXe
3BepHyTUCA OO "nOoTpibHOro" 3amoBHMKA B "nNpaBunbHMA" MOMEHT 4acy 3 HanbinbLu
€(EeKTUBHOIO NPOMNO3UMLIELD | MO HaWbINbLL 3pY4YHOMY 3aMOBHMKOBI KaHany B3aemogii

B uinomy CRM- cuctema, sk i 6inbWicTb aBTOMaTU30BaHMX iHOPMaLiMHUX
CUCTEM, TMOKMMKAHa LBUAKO OBPOONATM BENUKY KinbKiCTb iHpOpMaUiiHUX MOTOKIB 1
onepaTtMBHO CTBOPKOBATK 3BiTM SIK peakuis Ha 3MiHy cepefoBua (PyHKUiOHyBaHHSA. 3
TOYKM 30py npuHUMNoBoi cxemu, CRM-cuctema siBnsie coboro uukn iHpopmauinHmx
npouecis, SKi B 3aranbHOMy BUAi npeacrasneHi Ha puc. 1.

TunoBe piweHHA 3 BukopuctaHHaM CRM Burnagae sik cMmbio3 pisHUX 3aBOaHb |
NEBHOI OpraHi3auiHOl CTPYKTYpu, WO MiATPUMYKOTb npouecn poboTn 3 KIEHTOM.
Mpouecn CRM moxHa po3buTtn Ha ABi CKNagosi:



* Ha piBHi Front-office BupiwyoTbCs 3aBAaHHA ynpasniHHA 306yTOM, CepBiCHOro
obcnyroByBaHHA KIieHTIB i oopmanizoBaHuX 3aBAaHb MapkeTuHry. [Jo cknagy Front-
office BxoaaTe 3acobu komn'toTepHOI TenedoHii i Bigeo-KOH(epeHLUin, enekTpoHHa
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Puc. 1 Uwmkn iHdpopmauiiHmx npouecisB B CRM [1]

nowTa, IHTEpHET-cepBepHU, NporpamHe 3abesnedeHHs1 eneKTPOHHOT KOMepLUIT;

* Ha piBHi Back-Office BuMkOHytOTbCA 3aBOaHHA OOpPOOKM 3aMOBMEHb KIlEHTIB,
NOriCTUKN, B3aEMOPO3PaxyHKiB, @ TAKOX KOHTPOS BUKOHABCLKOI AisnbHOCTI [6, €.34].

Byab-ske HoBOBBeAEHHS, B BinNbLIOCTI BUNaakiB, BMMAarae Bif MEHeKepa OLUiIHKK
€(eKTMBHOCTI TaKoro pilleHHS.

Mpn BnpoBagxeHHi CRM-cuctem $K nporpamHOro npoaykTy, aBToMartm3aauii
npoueciB Ha WMOro OCHOBI, KOMMNaHii OTPUMYKOTb MNpaMi | Aesdki HenpsMmi edekTw,
OTPMMYBaHi 4yepes3 niagTPUMKY iCHyto4OT 6i3Hec-Moaeni, a TakoX eMeKTU 3IHMKEHHSA
PU3UKY.

[lo kaTeropil NPAMNX EKOHOMIYHUX e(EKTIB MOXHa BIiAHECTU edreKTu npsimoi ail,
AKi BNNMBAKOTb Ha NPUBYTKOBICTb KOMMAHIT:

» NiABULLEHHS OOXOAiB KOMMNAHIii 3a paxyHOK BUSIBNEHHSA Hanbinbw npubyTKoBMX
CerMeHTiB, 3a paxyHOK MigBULWEHHS 3a[OBOSIEHOCTI Yy4yacHUKIB KaHanis
NPOCYBaHHS, MOXINUBOCTI BinbLL CBOEYACHMX i SIKICHUX KEPYIOUNX BMNIIMBIB;

» 3HWKEHHSI BUTPAT Y KaHarnax i naHutorax npocyBaHHS;

» CKOPOYEHHsI Yacy BUKOHaAHHS 3aMOBIneHb [4];

3rigHO pgocnigpxeHb Kopnopaudii «lanaktuka», ctatuctuka nporpam knacy CRM
BUrMsiAa€ HACTYNHUM YMHOM: iX 3aCTOCyBaHHSA 3abe3neyvye 3pOCTaHHA Npogaxis y
cepeaHboMy Ha 15%, NiaBULLIEHHA PiBHS CBOEYACHOrO BUKOHAHHA 3amMoBneHb 4o 90% i
BULLLE, a TaKOX 3HWKEHHA BUTpaT nNpoAdaxiB, MapKeTUHIoOBMX 3axofiB Ta
nicnanpogaxHoro obenyrosyBaHHs Ha 10-30% [6].

[lo kaTeropii HenNpsAMMX EKOHOMIYHUX edeKTiB MOXHa BigHECTU edeKTH, SKi
CKMagHo nigaarTbCsa NPsIMOMY PO3paxyHKy , ane CBOE A€l 34aTHI CYTTEBO BMAVHYTU
Ha edeKTUBHICTb (PYHKLIOHYBaHHA oOpraHisauii. Hanpuknag, 0o Takux BiQHOCUTbLCSA
NoKpaLleHHA iMigKy B pesynbTaTi MigBULLEHHA MNPO30POCTi Mpouecis, NigBULLEHHS
KepOBaHOCTI, LLIO BaXXIIMBO ANA 3aly4eHHs iIHTepecy CTOPOHHIX akUioHepiB.

Mig edekToM 3HWXKEHHA PU3KKIB CRig PO3yMiTKU 3anobiraHHSA BNfMBY HeEraTMBHUX
dakTopiB Ha po3BUTOK kKOMMaHii. BnpoBagkeHHs CRM-cuctemun go3BONSIE 3HN3NTH :

> PU3UK BTpaTu Hambinbl NpUBYTKOBUX KMIEHTIB;
» PU3UK 3HWKEHHS THYYKOCTI opraHisauil;

» PWU3MK NOripLIEHHS BIQHOCUH 3 KITIEHTaMW;

» PU3UK BTPATN KOHKYPEHTOCMPOMOXHOCTI;



»  PU3UK 3HWXKEHHS NMPOAYKTUBHOCTI (€(PEKTUBHOCTI) NPOLECIB ;
> PU3UK 3BYXKEHHS LIiNbOBOT ayanTopii.

PosnoectogpkeHHs CRM-cuctem Ha BITYM3HAHMX MignpueMcTBax HeBiQ' €MHO
noB’si3aHe 3 TEHAEHLSIMU PO3BUTKY CaMOro PUHKY iH(pOpMaUiNnHMUX TEXHOSONIN, SKUI Ha
CbOroHi BiACTae Big 3axigHOro Ha Aekinibka pokiB. | B ToM 4ac, sk Ha 3axofdi akTUBHO
posBuBaeTbes IT - ranysb, 3okpema, ranydb CRM — pilweHb, BITYN3HSAHWUIA PUHOK NnLle
noYnMHae «go3pisatn» i NponoHyBaTtu gaHi cuctemu [3, c. 55]. | Bce X nigBuLLeHa yBara
yKpailHCbknx Ton-meHeakepis 40 CRM NOACHIOETbCA TUM, WO BTINEHHS Uiel dinocodii
AA€e MOXMUBICTb KOMMNaHiM  NigBUWMTM  piBEHb YTPUMYBaHHS KITIEHTIB  LUMSIXOM
BinbLUIOro 3a40BOMEHHS IXHIX NOTPED | CTBOPEHHS NOANBHOCTI A0 KOMMaHil, 36inbLIeHHs
NPMOYTKOBOCTI KNIEHTIB, NOKpaLleHHS edEeKTUBHOCTI 3anyyYeHHs HOBMX KMieHTIB [8, C.
175].

3a gaHumun gocnigHuubkoi komnawii IDC, ceitoBuin puHok CRM-cuctem B 2010
aKTUBHO BigHOBIIOBABCSH, NPOAEMOHCTPYBABLUM 3pOCTaHHSA Ha 6,2% no $ 16,5 mnpa..
MporHo3 Ha kiHeub 2011 poky - $ 18 mnpa. (3pocTaHHs Ha 7,6% B piyHoMy Bupasi) [9].

Lono po3suTKy BiTYM3HAHOro puHky CRM npoaykTiB, TO cTatuctuka no HbOMy He
BeJeTbCA BXe Kiflbka POKiB, TOMY MOro obcsr i AMHaMiKy OUiHUTU CKnagHo. Y ubomy
MATaHHI MOXHa MnocunaTUca nuwe Ha AaHi npoBigHMX po3pobHukie CRM-npoaykTis.
Tak, aHaniTMkM KomnaHii «[HKOM» OUiHIOTb yKpaiHCbKU puHOK CRM Ha piBHi 6-8 MIH.
Aon. i BiH CTpiMkO 3pocTae - Ha 25-30% B pik. | 3a nporHo3amu uUs TeHAEeHUis
30epexeTbCs B HACTYMHi poku [5].

TpaguuinHo Hanbinbwuin iHTepec oo CRM BusBnsawTb y (hiHAHCOBOMY CeKTOpI,
cepepq onepartopiB nocnyr 3B's3Ky, KOMMaHiK, NOB'A3aHNX 3 TOBapamMu MOBCAKOEHHOro
nonuTy, Nnepen sikuMn CTOITb 3aBAaHHA aBToMaTu3auii poboTn ToproBux NpeacTaBHUKIB
Ta e(PeKTMBHOrO LifIbOBOro BUKOPUCTAHHA MapKeTUHIOBUX BIOLKeTIB.

Lo crtocyeTbcsa po3poOHMKIB NPOAYKTY, TO Y OaHOMYy CErmeHTi npencTtaBneHo
6e3niy po3pOobHUKIB SIK NMOKaNbHUX, TaK i BU3HAHMX B YCbOMY CBITi, WO MPOMOHYIOTb
cuctemn  ans  nignpuemcts  Oyab-sikoro Macwtaby. Cepen Hambinblwl  akTUBHUX
YYaCHUKIB Ha BiTYM3HSAHOMY pUHKY CRM-cuctem MOXHa BUOINUTU YKPaATHCLKI KOMNaHil:
«Mapycy», «Terrasofty, «IDM», «IHKOM»; pocinceki hipmn B chepi iHPopmauinHUx
TexHonorin: «lManaktuka», «ABBY», «1C», amepukaHcbki «Oracle» Ta «Microsofty,
HiMeLbKy KomnaHito «SAP» Ta iH.

B Tom e 4yac HeoOxigHO Bia3HauyuTK eBonouito camoi TexHonorii CRM. MogHoto
OCTaHHiM 4yacom cTana 3amiHa noHATTs CRM BusHayeHHAM e-CRM (EnekTpoHHe
ynpaBniHHA CTOCyHKamMu 3 knieHTom ). KoHuenuinHi 3acagn e-CRM  BupisHsoTbCA
TUM ,LLI0 NEepeHOCATb YaCTUHY CTOCYHKIB 3 KnieHToM A0 |HTepHeTy. E-CRM o3Hauvae
3'egHaHHA Oyab-AKMX iHTEepakuin 3 KnieHTaMu, OYHKUIM npodaxy , MapKeTuHry , a
TakoXX obcnyroByBaHHA KrieHTa ( yHKUIN 6e3nocepegHboro KOHTAKTy 3 KMAIEHTOM
— front-office) 3 dyHKuielo  ynpaBniHHA 3aMOBNEHHAM , (PaKTypyBaHHAM i
noctaBkolo ( yHkuii Tuny — back-office). Takum ymnHoM, BiAByBaeTbCA CNONyYaHHS
HOBMX KaHaniBs i TexHonorin [HepHeT 3 TpaguuinHUMK , TakKMMXW €K , Hanpuknag,
cUCTEMU TONocoBoro obcnyroByBaHHA , 6e3nocepeHin npogax ym KoHTakT face-to-
face [2, c. 240].

B pamkax gaHoro TpeHngy cBoro po3BuTky HabyBae Takox iHTerpauia CRM-cuctem
3 couianbHUMM Mepexamu. 3’aBnATbCs iHPOPMALHI CUCTEMM HOBOTFO Knacy, SKi
oTpumanu Hassy couianbHi CRM (Social CRM, SCRM). Meta Social CRM nonsrae B
nobynoBi GnMXKYMX BIOHOCUH 3 KNIEHTaMW | MPMB'A3KM X A0 KOMMAHIi LINAXOM
CTBOPEHHSI TPOMaACbKOI eKOCUCTEMU, ONA KPaLloro PO3yMiHHA, YOro XO4yTb i 9K BOHMU
B3aEMOAiOTb 3  PI3HMMKM TOoYKaMW OOTUMKY  KOMMaHil, Hanpuknag, npogaxy,
obcnyroByBaHHS KNieHTiB i T.4. [6, C. 44].

OTxe, B TOM 4ac, Konun BinbLUiCTb YKpaiHCbKMX OpraHisauin e 3 nepectoporow
BiQHOCATLCA A0 aBTOMaTU3auii npouecy ynpaeniHHSA, BBaXalTb HeBUNpaBOaHUMU
3aTpaTty KOWTiB, Yacy, iHWnX pecypcis, B Pocil, a TuM navye Ha 3axogi, crnpuimaloTb



CRM-cuctemn 9K OOWH 3 HaWMNepCneKkTUBHIWWX CTpaTeriYyHUX iHCTPYMEHTIB
MoZepHi3auil npouecy ynpaeniHHA B opraxisauii. MpoTe BigcTaBaHHA YKpaiHCbKUX
KOMNaHIin - AK nocTtavanbHWUKIB, TaK i 3aMOBHUKIB pilleHb - B PO3YMiHHI Ta OCBOEHHI
TEXHONOrN ANns ynpaeBniHHA B3aeMOIE0 3 KNieHTamu, SKe e 30BCIM HeJaBHO
CTaHOBWUIIO u,ine ,D,eCFITI/IJ'IiTTFI, LWBUOKO CKOPOYYETbLCA.

He 3Baxatoum Ha OUCKYCINHICTb NUTaHb €(PEKTUBHOCTI TaknMx cuctem, BOHM Jobpe
3apeKkomMmeHaysaln cebe Ha BITYM3HAHUX puUHKax 4K OAUH 3 HaVIHepCHeKTMBHiUJMX
HanNpAMIB yYOOCKOHaNeHHA CUCTeMM YrpaBniHHA, iHHOBaUiWHe pilleHHs npu peanisauil
KNiEHTOOPIEHTOBAHOI CTpaTerii KoMNaHil.
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